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CONSUME & ECONOMIC COST CO2  EMISSIONS 

ACTUAL PROBLEM, TODAY, IN COUNTRIES LIKE SPAIN. 
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OUR PRODUCT GIVES  A SOLUTION 
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IBERTHERM 

GHP: GAS HEATING PUMP 
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THE TECNOLOGY 
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GAS ENGINE 

COMPRESSOR 

MECHANICAL  
POWER 100% 

35% 

HEAT LOSES 

58% 
RECOVERY 

AIR CONDITIONING 7ºc 

HEATING 65ºC 

HOT WATER 65ºC 

REFRIGERATION -30ºC 
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HEATING HOT WATER REFRIGERATION AIR CONDITIONING 

We  UNIFY all the processes IN ONE TECNOLOGY 

Our technology permits HEAT RECOVERY for Heating and Hot water at 65ºC 

meanwhile producing other processes 

+ + + 



MARKET  & DISTRIBUTION CHANNELS 
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DISTRIBUTIOIN CHANNELS: 
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TEAM 

CEO Marc Cañellas Gómez.  
Over 8 years experience on heating & cooling industrial sector. 
Expert on energy efficiency. 

CFO Marc Graells Tribes.  
Master on financials by EADA. over 10 year on companies with 
over 20M€ sales  

COO Jan Puig Perich.  
Architect with over 10 year experience on energy efficiency on 
buildings. Project manager and industrial designer. 

Factory Manager Gregorio Gonzales Cabrejas.  
Over 30 year experience on building, maintaining and setting 
up of heating and cooling industrial equipment . 

FUTURE INDUSTRIAL PARTNER  (MAN engines) with 
Commercials, Mechanical engineers, maintenance . 
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2018 2020 2016 

Expand product and sales on the local 

market 

 

Commercial network growth 

 

Maintenance network growth 
 

Market research to get to more customers 

 

 

 

 

Build a prototype and have 

first client installation 
 

Introduce the product on the local 

market 

 

Analysis and feedback of first sales 

 

 

Diffusion of results sales channels 

 

 

Get relevance on SPANISH market 
 

 

Reinvest benefit 

 

 

International Market studies 

 

Set International sales strategy 

 

Attend to specialized fairs  

Internationalization Plan. 
 

First equipment on international market 

 

Feedback international sales 

 

Marketing National and international 

 

Strengthen Brand mark on local market 

 

 

Get good positioning on international market. 

 

International Commercial network growth 

 

International maintenance network growth 
 

Market research to get to more customers 

 

Attend to specialized fairs  

 

Strengthen Brand mark on local market 

 

 

 

2017 2019 

4 units 16 units 36 units 50 units 70 units 

FUTURE TIMELINE 



Thank you 

Any questions? 

facebook.com/kicinnoenergy 

twitter.com/KICInnoEnergy  

linkedin.com/company/kic-innoenergy 

youtube.com/user/InnoEnergy 

Find out more tbb.kic-innoenergy.com   

 


